


April 5, 1888.) THE 


THE SPECTATOR: 


jay” THE SPECTATOR #s published weekly from the office, No. 16 Dey Street, 
New York, Chicago office, 196 La Salle Street. 


Kay” The subscription price of THE SPECTATOR és Four Dollars per annum, 
postage prepaid, 
THE SPECTATOR COMPANY, PuBLisHers, 








VoL. XL. THURSDAY, APRIL 5, 1888. No. 14 











Tue fellow who wrote that ‘ blizzard” article in last week’s SPECTATOR 
no doubt considers he did a very smart thing. But it wasn’t smart at all. 
It was the familiar bray of an ass which everybody recognizes,—/nvesti- 


gator. 
Bloomingston’s familiarity with the “bray of an ass” comes 
from a habit he has of constantly talking to himself. 


Tue Spectator Company has just issued, in convenient pocket- 
book form, a valuable chart, showing the dividends made by thirty- 
one life companies during the past nineteen years, 1869 to 1887, 
inclusive. The table shows for each year the total “ premiums 
received” by each company, its ‘‘ dividends to policyholders,” and 
the “ratio of dividends to premiums.” It is printed on excellent 
paper from large, clear type, and is a valuable document to put in 
the hands of agents of companies. A copy will be sent to any ad- 
dress, post paid, upon receipt of twenty-five cents. 





A press dispatch from Kalamazoo, Mich., reports the arrest, 
after a sharp fight with a deputy sheriff, of Edwin Forseman, who 
had been taking risks in horses and cattle for the Live Stock Insur- 
ance Company of Mifflinsburg, Pa., which is not licensed to do 
business in Michigan. The dispatch states further that Forseman 
had been insuring the animals for about three times their value, 
and that “his victims are among the most prominent stock-raisers 
of that section.” Exactly. And if these prominent stock-raisers 
had not been blinded by their greed, they would have realized that 
no responsible agent of a solid company would have taken any such 
risks, and they would not now mourn their loss. 





Our Albany correspondent, writing under date of March 27, 
quoted the decision of the Court of, Appeals in the case of Cold- 
water vs. Liverpool and London and Globe Insurance Company. 
He stated that the Court of Appeals had sustained the judgment 
of the General Term, which affirmed that where the contract of 
insurance prohibited the insured from taking other insurance without 
the consent of the company given in writing, a contract separate 
from the contract of insurance was formed and must be signed by 


‘the policyholder separately. This was a misquotation of the 


decision of the Court of Appeals, due to the fact that the Albany 
papers reporting the court decisions had misreported this im- 
portant particular, thereby ‘misleading our correspondent and 
Several insurance journals. The full text of the decision, which 
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was made by Justice Barker, holds that notice of other insurance 
may be made orally or in writing, and that such notice might be 
given to an authorized agent of the company, as well as to the 
company itself. Upon this point the court says : 


In the policy here, the provision is that the consent of the company to 
further insurance shall be expressed in writing indorsed on the policy. 
This was not intended to be a special limitation on its agents representing 
the company in foreign States as to the manner in which they should 
exercise the powers vested in them by their appointment. It was a pro- 
vision of the contract reserved to the company for its own protection 
which the company could at any time waive or dispense with in the same 
manner as it could any other provision inserted for its benefit through 
the powers which it might confer upon its general agents. 





WuHo wants to insure a real, live king? A press dispatch from 
London says that, having made an unsuccessful attempt to insure 
his life in British companies, King Milan of Servia has made up 
his mind to try the American field, and that shortly an agent will 
make his appearance “in our midst” with authority to make appli- 
cation for a round sum on the royal life. This agent, it is reported, 
“is empowered to offer all the expenses of traveling to and from his 
domain to the medical representatives of as many companies as are 
willing to look into the risk. His applications in London, it is 
said, were for 2,000,000 francs, or $400,000, and the refusal, it is 
understood, was based upon the ground that the present condition 
of affairs in Europe and the probabilities of war or of an uprising 
in Servia made the risk an extra hazardous one.” Now, gentle- 
men, don’t all speak together. 





A New York daily paper recently endeavored to create some- 
thing of a political stir by stating that President Cleveland had made 
application to a prominent life insurance company for a $50,000 
policy, but that he had been rejected after a careful medical exam- 
ination. A gentleman connected with the business of life insurance 
wrote to the President, asking if there was any truth in the state- 
ment, and, doubtless with a view to doing a little business with 
him on his own account, how much life insurance he was now 
carrying on his life. The following is a copy of the reply he re- 


ceived : 


EXECUTIVE MANSION, WASHINGTON, } 
March 21, 1888. 


DEAR Str—The President has received your letter of the 17th inst., and 
in reply you are informed that there is no truth in the statement contained 
in the newspaper clipping you inclosed. 

The further information you desire, it is not deemed expedient by the 
President to furnish. Very respectfully, 

D. S. Lamont, 
Private Seeretary. 





Wuen the Tariff Association of this city went to pieces a short 
time since, great demoralization in rates followed, and it was antici- 
pated that the business would be pretty well cut up. So it was 
for a short time, and large numbers of policies were canceled at 
then existing rates and rewritten at reduced rates. For a short 
time the brokers monopolized things in their own way, but the 
heavy fires that have occurred in all parts of the country, especially 
in this city, showed managers the necessity of making some effort 
to hold their ground, and, as a consequence, during the past few 
weeks rates have been stiffened very decidedly upon general com- 
mercial risks. In fact, the old rates established by the Tariff 
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Association are being very generally exacted by the companies. 
Certain classes of :risks, however, are still open to the most active 
competition and no rates are named in regard to those. The fire 
insurance business is looking considerably better than it did two 
months ago, although there is yet great room for improvement. 
The more conservative underwriters still have hopes of being able 
at an early day to recognize the Tariff Association upon an accept- 
able basis, and to restore harmony to underwriting practices. All 
companies, we believe, are ready to unite for the betterment of the 
business, provided the proper basis for such union can be agreed 
upon. If persistent effort can find such basis, it will undoubtedly 
be successful in the end. 





Ir is in no unfriendly or discriminating spirit that our corre- 
spondent, “ Anti-Fisheries,” a few weeks since, presented what he 
termed a “curious study” of certain phases of the statements made 
by certain American companies in contrast with similar exhibits 
from the statements of the two Canadian companies doing business 
in this country. This “study” showed that the Western of To- 
ronto maintained a less percentage of reserve to premium income 
than did the American companies, or even its home competitor, 
the British America. J. J. Kenny, managing director of the 
Western, replied to “ Anti-Fisheries ” in our issue of last week, and 
our correspondent this week presents a still further analysis of 
official statistics to sustain his original point—viz., that the Western, 
for some reason, maintains a less reserve than certain other com- 
petitive companies. The statements of insurance companies are 
proper subjects for analysis and even criticism by underwriters and 
the public, and “ Anti-Fisheries” does not, apparently, exceed the 
proper limits of discussion in presenting his “curious study.” 
That the facts are as represented he assumes on the authority of 
official statistics, and his desire seems to be to ascertain “ why is 
this thus?” There is no attempt or desire, directly or indirectly, 
to discredit the Western ; such attempt would be folly in the face 
of the facts. ‘Turning to The Fire Insurance Pocket Index for the 
present year, we find that the company took in premiums last year 
upon its United States business, $1,096,353 ; its total income was 
$1,125,790; the losses paid amounted to $727,461; its reserve for 
reinsurance was $511,292, while its total assets in this country are 
$1,039,232. Many of our own companies made a much poorer 
showing in their annual statements than the Western, and no reflec- 
tion upon its trustworthiness is intended by the writer of the “curi- 
ous study.” 


WE have referred several times of late to the persistent war that 
is being made upon the Fidelity and Casualty Insurance Company, 
stating that the proceedings inaugurated in various States against 
this company were attributable to competitors in business. We 
are informed that the only competitor actively engaged in prosecut- 
ing these hostilities is the Lloyds Plate Glass Company, of which 
J. G. Beemer is president. Last winter Mr. Beemer secured the 
passage of a bill by the New York legislature of a retaliatory 
nature, calculated to prevent the Fidelity and Casualty Company 
doing business in other States. This winter he has made the best 
use possible of that retaliatory law, appealing to the Commissioners 
of the different States to refuse to renew the licenses of that com- 
pany to do business in their several States for the present year, in 
consequence of it. Representatives of the Fidelity and Casualty 
have been obliged to visit the different Commissioners, and to pre- 
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sent arguments to show why they are entitled to do business in 
those States. In several instances Mr. Beemer has employed 
attorneys to argue the case against the company, and in at least 
one instance appeared in person to conduct the campaign against 
the Fidelity and Casualty. We are assured that the other com. 
peting companies are not paying any of the expenses of this fight 
nor taking an active part in it in any way, Mr. Beemer, for 
reasons best known to himself, being the inspiration of the cam- 
paign, the general commanding the forces, and the forces them- 
selves. He has a bill now before the legislature, which he long 
since threatened to present, which is calculated to annoy and bur. 
den the Fidelity and Casualty still further. There is little likeli. 
hood of its passing, because legislators are beginning to ascertain 
that there is a little too much of Beemer in this business. Com- 
missioners in the other States should understand that this is simply 
an individual persecution waged by Mr. Beemer individually against 
the Fidelity and Casualty, and is not in any sense in the interests 
of the public. Mr. Beemer is a very excellent man in a general 
way, a good executive officer, president of a good and trustworthy 
company. He ought to understand, however, that when he under. 
takes to run the legislatures and the insurance departments of a 
half a dozen different States at the same time, and also to watch 
over the business of three or four other companies, he is spreading 
himself out altogether too thin. If he would devote as much time 
to his own company as he does to this outside business, he would 
probably be able to make a showing that would be more satisfac- 
tory to his stockholders. It might be well for these latter gentle- 
men to ascertain how much they are paying, towards conducting 
this personal fight of Mr. Beemer’s. 





TOWN versus COUNTRY. 


BOUT this time each year statistics relative to the insurance 
business abound on every hand, and underwriters devote 
much time to studying them with the hope of deducing a moral 
therefrom which will aid them in the prosecution of their business 
in the future. Statistics of the fire insurance business have been 
especially in demand this year, for the reason, we suppose, that the 
business has not been particularly lucrative during several years 
past, and each company manager who has not been able to make 
a satisfactory showing, is anxious to see how his competitors fared. 
Tt affords him grim satisfaction, no doubt, to be able to point out 
to his complaining stockholders a lot of other companies that make 
no better showing than he is able to present. All sorts of deductions 
can be made from the aggregation of statistics which are included 
in the annual reports of companies, but the most salient points of 
the reports, and those studied with the greatest care, are the loss 
and expense statistics. In The Fire Insurance Pocket Index, pub- 
lished by THE Spectaror Company, the transactions for five years of 
nearly 300 competitive companies are given, with ratios of “ losses 
to premiums,” and “management expenses to premiums,” for each 
company for each of the five years. 

As we hear more complaints from city companies as to the un- 
satisfactory condition of the business than from any other, it 
occurred to us that, possibly, it is costing them considerably more 
to carry it on than it does those companies whose offices are located 
in less expensive cities. We have, therefore, compiled from The 
Pocket Index the exhibits herewith given, showing five year aver- 
ages of the loss and expense ratios of forty-six city companies 4s 
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compared with those of an equal number of out-of-town companies. 
Taking the city companies whose figures required no explanatory 
footnotes, to the number of forty-six, we took at hazard forty-six 
out-of-town companies to match against them. Then we found the 
average of their loss and expense ratios for five years, and also 
the average of the aggregate of ratios. There is no discrimination 
or invidious comparison in these tables, but they are presented 


FIVE-YEAR AVERAGES OF LOSS AND EXPENSE RATIOS OF FORTY-SIX 
City COMPANIES. 


Five Years AVERAGE oF Ratios, 





NAME OF COMPANY. 


Losses Management 
| Incurred to Expenses to Total. 
Premiums. Premiums. 


American, New York 45-6 88.0 
Broadway, New Vork 67.3 967 
Citizens, New York 435 101.7 
City, New York 765 108.2 
Continental, New York i 39 6 99.8 
Eagle, New York . 61.0 99.2 
Empire City, New York 362 9°.7 
Exchange, New York : 33-6 99.8 
Farragut, New York...0........000ssceec0 427 97-9 
Firemens, New York i 50.3 101.1 
German-American, New York 34-7 88.7 
Germania, New York 40.2 97-1 
Globe, New York 45.8 95-7 
Greenwich, New York 35-5 100.3 
Guardian, New York 55.1 | IILo 
Hamilton, New York 37-9 98.8 
Hanover, New York | 43-1 102.7 
Home, New York . 38.8 97.2 
Howard, New York | 113.2 
Jetferson, New York ’ 97-3 
Jersey City, Jersey City................ ‘ C | 82.3 
Kings County, Brooklyn sy go. 
Knickerbocker, New York 
Lafayette, Brooklyn 
Long Island, Brooklyn 
Manufacturers and Builders, New York... 
Mercantile, New York 
Merchants, New York 
Nassau, Brooklyn 42.0 
National, New York....22.. .....-seseses 59.2 
New York Bowery, New Yurk 65.1 
New York Equitable, New York 40.1 
New York Fire, New York 74.1 
Niagara, New York 61.3 
North River, New York 236 
Pacific, New York 62.1 
Paik, New York 58.6 
Peoples, New York 60 3 
Peter Cooper, New York 18.3 
Phenix, Brooklyn 63.1 
Rutgers, New York 42.6 
Standard, New York 57-8 
Stuyvesant, New York..............+ . 563 
United States, New York 44-3 : 89 4 
Westchester, New York 54.4 Q1.5 
Williamsburgh City, Brooklyn 47-9 
' 





Average for five years, 46 companies... 52.8 5.9 98.7 





simply to illustrate one phase of the business. The differences in 
capital, volume of business, and various other factors, have not been 
considered ; the simple average ratios of losses and expenses was 
all we had in view in making up the figures. They will be found 
Interesting as contrasting “town and country ” methods. 

The differences, as shown above, are not so great as we expected 
10 find them. The city companies have the best of their out-of- 


town competitors on the loss ratio by 2.2 per cent, but their ex- 
penses of management are 7.4 per cent greater than their country 
cousins. But counting losses and expenses together, the out-of. 
town companies have an advantage of 5.2 per cent. That is to 
say, while the city companies paid 98.7 out of every dollar of pre- 
mium they received, for losses and expenses during the past five 
years, the out-of-town companies paid but 93.5 in the same time, 


Five-YEAR AVERAGES OF LOss AND EXPENSE RATIOS OF FORTY-SIX 
OutT-OF-TOWN COMPANIES. 
Five Years AveraGe or Ratios. 


NAME OF COMPANY. 


| 
Losses Management | 

Incurred to | Expensesto | Total, 

Premiums, Premiums, | 


Etna, Hartford........ Ree ee 54.8 851 
Agricultural, Watertown 49.2 93.6 
Albany, Albany 54-4 

Allemannia, Pittsburgh..... i eanend 61.0 

American, Boston 66 3 

American, Newark 469 

American, Philadelphia 628 

American Central, St. Louis.............. 61.9 

Boylston, Boston 73.2 

Buffalo German, Buffalo 29.4 

California, San Francisco 52.4 

Citizens, Pittsburgh 

Citizens, St. Louis 

Commerce, Albany 

Connecticut, Hartford 

Delaware Mutual Safety, Philadelphia... . 
Detroit F. and M., Detroit 

Eliot, Boston 

Fire Association, Philadelphia 

Firemans Fund, San Francisco 

Firemens, Baltimore 

Firemens, Boston 

Firemens, Chicago 

Firemens, Cincinnati 

Firemens, Dayton 

Firemens, Newark 

Fi st National, Worcester 

Franklin, Columbus..... pieesereneisaens 
Franklin, Indianapolis......---.....+--- 
Franklin, Philadelphia.............. 
German, Baltimore 

German, Louisville 

German, Peoria 

German, Philadelphia. ...............00.- | 
German, Pittsburgh 

German-American, Baltimore.........- 
German-American, Pittsburgh............! 
Girard F. and M., Philadelphia 

Glens Falls, Glens Falls 

Globe, Cincinnati 

Hartford, Hartford 

Jefferson, Philadelphia 

Manufacturers and Merchants, Pittsburgh. 
Marine, St. Louis 

Maryland, Baltimore 

Mechanics, Philadelphia 


9 | | % 
| 
| 

















Average for five years, 46 companies... | 


Here is shown an advantage to the out-of-town companies of $5.20 
on every $100 of premiums taken in—no inconsiderable advantage 
when premiums run up into the high figures. 

How is it that the expenses of the out-of-town companies are 
7.4 per cent less than those of the city companies? It can scarcely 
be charged to rent, for rents in Boston, Philadelphia, Chicago and 
St. Louis are nearly, if not quite as high as they are in this 
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city. Are the salaries of New York officers of companies higher? 
Does it take a greater number of persons in New York to handle 
the same volume of business than it does in the other cities? 
Possibly the excess of cost is due to the fact that company man- 
agers are more exposed in this city to the seductive blandishments 
of the irrepressible broker, and cannot resist his importunity for 
higher commissions. We submit the exhibit merely as a “curious 
study,” as a recent writer has termed such operations of a special 
phase of the business, as illustrated in the statistical compilations. 
In discussing, heretofore, other phases of the business, we have 
said that it would be impossible to establish cast-iron rules for the 
uniform government of all companies until all companies were 
placed upon a footing of equality. If one class of companies can 
afford to do business at a less rate than another class, because 
their expenses are less, it cannot be expected that they will main- 
tain rates which they regard as excessive, while to cut rates down 
to their level would be to force a loss upon those whose expenses 
are higher. From the exhibit above given, it would appear that it 
would pay to move the entire fire insurance business out of the 
city. If the legislature continues to legislate against insurance 
companies, it may be desirable for them all to move out of the 
State entirely. Jersey offers a safe refuge and is not far distant 
from the business centre of New York. 








BRITISH GOSSIP. 





Tue past month has witnessed an extraordinary outbreak of insurance 
literature. The fun commenced with the issue of gorgeous new circulars 
by the American life offices at the beginning of the year. The statements 
made by these invaders of the sacred soil of Albion placed the home 
offices in so unenviable a light in comparison with the American companies 
that several prominent native life men thought it incumbent on them to 
take up the cudgels on behalf of the domestic institutions. Since that 
time the fight has been hot and heavy, with victory all along the line ap- 
parently for the daring Americans, Both sides have used the columns 
of the daily and weekly press unsparingly, and insurance topics have be- 
come a leading feature of the newspapers. The result is, many of the 
damaging statements given publicity to relating to the American com- 
panies have been disproved, and the sound position and high character 
of some of them made clear to everyone. 


* * * 


AMERICAN readers will remember that Truth and other so-called 
“society” weeklies commenced some time back the publication of 
weekly reviews of insurance topics. Most of these extraordinary pro- 
ductions are beneath contempt, displaying an ignorance so complete of 
the matters treated of, that the employment of men capable of producing 
such trash is simply incomprehensible. Insurance men were quick to 
turn this new advertising medium to account; and at the present moment 
nine-tenths of the insurance articles published by the weekly press are 
from the pens of men interested in particular offices. The subsidizing of 
the critics is becoming a permanent feature of the English insurance 
offices ; and readers are beginning to find that the regular insurance jour- 
nals are ten thousand times more reliable and independent than the 
weeklies, so long supposed to be unbiased chroniclers of the general 
news of the day. Most of the latter, by the bye, are living on this repu- 
tation. One of the weightiest, and not the least excruciatingly dignified 
of the lot, is circulating an average of 400 copies a week among subscrib- 
ers. Whenever the circulation exceeds 400, it is through the publication 
to order of an article suiting the views of an insurance patron, 


* * % 
Lire and fire offices both are taking the public into their confidence in 


a manner that would have raised the hair like the quills of the fretful por- 
cupine on the heads of managers who flourished twenty years ago and 
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have since gone to a world where life tables and fire tariffs are presum. 
edly unknown, Leaflets and pamphlets are distributed by the million, 
giving details and comparisons of receipts and expenditure hitherto not 
discoverable even in blue books or the annual reports and finance state. 
ments. An analysis of these leaflets shows that some English managers 
and boards, at all events, are not above a skillful manipulation and sup- 
pression of figures to improve the appearance of their financial position 
and strengthen their claims to support. Like the quotations of Mr, 
Gladstone’s speech years ago by a Manchester office then in the throes of 
a pretty hard struggle to keep itself afloat, with reference to itself, they 
are remarkable rather for what they omit than what they contain, } 
% * x 

A NOTICE of motion will be put in the House of Commons shortly, unless 
the government in the meantime give pledges privately to take the matter 
up, relative to the excessive commissions paid by insurance companies, 
I have seen an analysis, compiled by a skillful accountant, of the com. 
missions paid under different forms and disguises by twenty-six life and 
fire companies now defunct, showing up ina startling manner the fata! 
consequences of unlimited and reckless bonuses, gratuities and other 
payments to agents in addition to their regular heavy commissions. In 
one instance agents were supplied with boxes of cigars and baskets of 
champagne; in another, a list of all sorts of attractive costly articles 
was sent to ¢ach agent to select from, as an incentive to add to his life 
proposals. Under this unhealthy stimulus, and by methods equally 
scandalous, all sorts of tricks were resorted to for the purpose of getting 
lines. The effect is felt to this day, even by offices high in public conf. 
dence. The movers in the reform have visited the lobby several times of 
late, interviewing members who are interested in insurance. They are 
sanguine of hitting on a modus vivendi by which the leading offices can te 
brought to combine secretly for a uniform commission, liberal enough to 
compensate agents for sound business, but not sufficient to answer the 
purposes of the concerns that without extraordinary and illegitimate 
inducements could not rake in sufficient ducats to feather the nests of 
their promoters for a single day. 

* x * 


A tor of fire offices are offering inducements, said to be common 
enough in the United States, but novel in England, such as a cash 
return of a year’s premium to insurers of five years standing who have 
had no claim. A dozen plans of a similar nature are in operation, all 
tending to show either that normal rates must be enormously high or that 
companies are prepared to pay away yearly more than a year’s dividend 
has ever been, to get business. This is one of many signs visible in Eng- 
land, not as it may be under different circumstances in the United States, 
of healthy business conditions, but of ruinous competition. The truth 
is, even the best offices are having a cat and dog life of it, between the 
losses of bad years, excessive commissions and the thousand devices hit 
upon by rival concerns to increase the gross at the expense of the net 
receipts. 

* * * 

THE resident manager of one of the largest life insurance offices in 
Great Britain was spending a few days in Plymouth with a son newly 
arrived from America last week. Inthe course of the visit one of his 
agents told him of a man, two years back from Australia, who had 
returned to his native village full of the idea of buying land and settling 
down at home as a landed proprietor. All the local life agents had been 
at him constantly to secure a proposal on his life without success. The 
old gentleman quietly went off by rail to the place, found the man and at 
once went for him with a vigor that years before had given him his pro- 
motion to the resident managership. In a little while the experienced 
chief ferreted out that the returned colonist was worrying himself almost 
to death over an old estate he was £5000 short of the means of buying. 
Before they parted the countryman’s son was made an agent of the com- 
pany and had filled out a proposal for £10,000 on his father’s life, and 
within a week the office had issued a policy and advanced the necessary 
£5000 on the estate to enable the insurer to gratify his darling wish 
This is one of hundreds of such instances we hear of daily in connection 
with the ceaseless struggle between insurance men fn this country to 
keep their places in the race for life and fortune, or bread and butter. 


* * * 


HERE is ahint for Wall street, where, if the truth were known, more 
mysterious cases of missing stock certificates, and such like, turn up in 
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a year than in any other of the world’s financial centres. Threadneedle 
street and the vicinity of the Bank of England and the Royal Exchange, 
the centre of British monetary activity, have witnessed the past few years 
occasional street robberies of a singularly daring character in open day- 
light, of stock brokers’ clerks loaded with marketable securities. Of late 
these robberies have increased. At length Lloyds determined to issue 
policies covering all such risks at ten shillings per 1co pounds. It is 
now proposed to form a company with $1,000,000 capital to extend the 
principle and cover a large list of losses on approved mercantile trans- 
actions, from the peculations or robberies of clerks to losses on margins 
in stocks and transactions in marketable goods in transit or in warehouse 
all over the world. The business is to include advances on the papers. 
London is just the place where such a scheme can be put into practicable 
shape, and a model created for enterprising men in other large financial 
centres of the world to copy from and improve it. 


% * * 


SEVERAL of our heavy fire concerns have resolved to follow the experi- 
mental attempts already recorded, and go into general maritime insurance 
on the European contract, in Canada and the United States. By far the 
greater part of the cargoes in British bottoms leaving New York are 
written in London, but there is still a large slice of South American, 
West Indian, Australian, Chinese, Indian and coast business left for enter- 
prising men to share, and this it is proposed to compete for with the 
existing marine companies already established in New York, Boston, San 
Francisco, Chicago, Toronto and Montreal. There is strong opposition 
by alarge and influential element in the fire offices against this or any 
other extension of operations abroad. The movers in the new enterprise, 
however, appear resolved to carry their idea into execution. In one 
instance at least they will, if necessary, start separate companies, with 
headquarters in the United States, intended eventually to become Amer- 
ican institutions exclusively, D. E. W. 

LonDoNn, Marck 20. 








CORRESPONDENCE. 


ALBANY. 


Little Doing in the Committees—The Pierce Bill Reported—Eleven Insur- 
ance Bills Before the Senate and Seventeen in the Assembly— Whiskey 
or Water?—The Endres Fraternal Society Bill Likely to be Reported— 
Only Eighty-eight Bills so far Made Laws—Probability of a Dangerous 
Rush at the Last Moment—Eternal Vigilance Needful—Hamilton’s Bill 
on Incorporations—A Misunderstanding Corrected—Senator Fassett’s 
Two Bills. 


[FRoM OUR OWN CORRESPONDENT.] 

There was very little activity in the insurance committees during the 
past week. The committee in the Senate reported Senator Pierce’s bill, 
which relates to a better inspection in life and casuaity companies; but 
beyond that it took no action. There are only eleven bills ‘in the Senate 
which can, by any kind of reasoning, be called insurance bills. In the 
Assembly there are seventeen bills which might come under the same 
class, and most of these are in the insurance committee still. That com- 
mittee was to have met on Thursday afternoon, but the Crosby high 
license bill occupied the session continuously from twelve till four, and 
So itwas postponed. It is a question whether the committee meeting 
was drowned out by whiskey or by water. At any rate, the committee 
had a meeting on Friday morning, and listened to arguments on Assem- 
blyman Endres’ bill relating to the fraternal societies. No one opposed 
the bill, but quite a large delegation came down from Buffalo to uphold 
it. In the delegation were Judge Mott, Grand Master Workman Norton 
and many others, No action was taken on the bill, but it is thought that 
it may be reported very soon. 

‘Thus far only eighty-eight bills have become laws. This is a much 
less number than had been signed a year ago at this time. If the legisla- 
ture should conclude to adjourn about May, 11 as is probable, a 
great deal of hard work will have to be done in the meantime ; and there 
'S no class of bills which will require harder work to deal with than the 
class of bills that come under the head of insurance. The trouble is not 


THE SPECTATOR. 


169 


always so much what to do as it is what not todo. In other words, it 
often requires a very much stronger sense of the fitness of things to 
refuse to report a bill under great pressure than it does to allow the bill 
to come into the House expecting to fight it there. The unusually large 
number of strikes (among the insurance measures, as well as among 
others) makes the situation a very dangerous one, now that an early ad- 
journment is probable. 

The insurance men should watch every day the progress of legislation 
if they do not wish to be surprised some fine morning by finding that a 
very bad bill has slipped through both houses of the legislature and is.in 
the hands of the Governor. Then, as they pack up their gripsacks and 
take the train for Albany, they will begin to think it is very much better 
to stop bills where they are than have them go through both houses and 
reach the executive. 

The only insurance bill introduced during the past week was one by 
Assemblyman Hamilton, which amends the law of 1849, providing for the 
incorporation of insurance companies. The bill is as follows : 

Secrion 1. Section 14 of chapter 308 of the laws of 1849 is hereby 
amended so as to read as follows: 

Sec. 14. Any existing joint stock company incorporated by this State 
for the purposes mentioned in the first section of this act, or any com- 
pany incorporated under the provisions of this act, may, at any time after 
notice being given for three months in a newspaper published in the 
county where such company is located of such intention, and with a 
written consent of a majority of three-fourths in amount of its stock- 
holders, or, if a mutual company, with the unanimous consent of its 
trustees, extend its original charter to the time specified by the provisions 
of this act by altering or amending the same so as to accord with the pro- 
visions of this act, and filing a copy of the same so-altered or amended, 
together with a declaration under its corporate seal, signed by its presi- 
dent and directors, of their desire for such extension, and also the written 
consent of three-fourths of its stockholders and the unanimous consent 
of the trustees as aforesaid to such extension in the office of the Superin- 
tendent of the Insurance Department, and upon the filing of such con- 
sent, declaration and charter, the same proceedings shall be had as are 
required by the second section of this act, and any company incorporated 
under this act, whose charter has been heretofore extended in accordance 
with the provisions hereof, shall be taken to have been duly extended, 
as if such proceedings had been had under the provisions of the said act 
as amended hereby. Any of the mutual (marine) insurance companies 
already chartered by the legislature of this State may, after giving ninety 
days’ notice in three of the public papers of the State, change to joint 
stock companies by proceeding in accordance with and conforming their 
charter to the provisions of this act. 


In regard to the above bill, it should be mentioned that there is at pres- 
ent a misunderstanding in relation to section 14 of chapter 308 of the laws 
of 1849. This act was a general one for the organization of insurance 
companies, including fire, marine, life and accident companies—in fact, 
all kinds of companies. In 1853 a general act was passed for fire and 
marine companies, and in the same year another general act for life com- 
panies. These two acts repealed all of the features of the act of 1849 re- 
lating to fire, marine and life companies, but left it standing, in the opin- 
ion of some, relating to marine companies, Section 14 of the act of 
1849 provides for a method by which companies may extend the term 
of their corporate existence by amendment ; and in the beginning of that 
provision it has the words ‘‘ existing companies.” There is, and has been, 
considerable doubt in regard to the meaning of these two words. The 
insurance department thinks that they cover only those companies exist- 
ing at the time of making application for the renewal of their charters, 
Some lawyers who have been trying to buy real estate for marine compa- 
nies think that the words cover all companies existing at the time the 
law of 1849 was enacted. If this is so, then there is no provision for 
marine companies under the act of 1849 to extend the term of their exist- 
ence. It is to remove all doubt of this question that the Hamilton bill 
has been introduced. It appears to do no harm to anyone, and it may be 
an advantage to know precisely what the law does mean on this point. 

Senator Fassett’s bill repeals the Burns Health and Casualty Company 
act of 1887. His second bill allows co-operative companies to take the 
name of all the counties in which they do business. 


ALBANY, April 3. SPECTATOR, 


—The Capitol at Washington was struck by lightning last month. It 
might have been designed as a hint to the law makers who were as- 
sembled at the time. At any rate they were considerably shook up.— 
The Insurance Monitor, Shade of Lindley Murray ! 
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DOINGS IN KENTUCKY. 


SENATE bill 217, to amend section 764 of the civil code, a copy of which 
was published in THe SpecraTor February 16, providing for ten per cent 
damages against companies in cases appealed from the judgment of court, 
has passed the House. It was amended in the House so as to apply to 
railroads, also and must, therefore, go back to the Senate for concurrence. 


* * * 


Tue valued policy bill introduced early in the session by Mr. Hanks 
is still hanging in the committee, and will be reported adversely if reported 
atall. It is possible it will be allowed to die where it is unless dragged 
out by its author. I have talked with nearly every member of the com- 
mittee on the subject of the passage of the bill, and believe the opposition 
to it has grown so strong that it can not be passed. It has been so 
thoroughly veniilated that they have been led to view it in its true light, 


* * * 


THE best step yet taken in the line of insurance legislation is a bill, 
which has passed the Senate and is now in the hands of the House com- 
mittee, relating to underground insurance, In substance, it provides 
that any citizen of Kentucky who insures any property located in this 
State in any company, association or partnership that has not filed an 
annual statement and received license to conduct its business in this 
State as provided by law, and has not complied with the provisions of the 
law, shall retain twenty-five per cent of any deposit made or agreed to be 
made with, or any premium agreed to be paid to, any such company, 
association or partnership, and shall pay it into the Treasury of the State 
within thirty days after receiving notice from the Commissioner of Insur- 
ance to do so. Anyone who fails for the space of thirty days to pay 
into the treasury as provided above, shall be liable to a fine of $250 for 
each offense, in addition to the twenty-five per cent tax. When money is 
collected on a judgment under the above act, fifty per cent shall be paid 
to the prosecuting attorney. This bill met with strong opposition when 
first introduced in the Senate, the objection coming from the Covington 
Senator, but was afterward passed without any fight being made over it. 
There seems to be no reason to doubt that the House committee will 
make a favorable report on it and the chances, in that case, will be on 
the side of its passage. The probability is that the bill will not meet with 
any serious opposition unless it be from the members from the Coving- 


ton district. 


* * * 


A BILL has passed the Senate requiring all companies doing business 
in Kentucky to appoint the Commissioner of Insurance attorney for the 
service of process. The present law requires a power of attorney making 
every agent an attorney for the service of process, 

* * * 


THE bill (already reported in THe SPECTATOR) in regard to inspection 
of steam apparatus, has passed the House, and the bill to incorporate a 
salvage corps in Louisville has passed and received the signature of the 
Governor. Another bill has been introduced to incorporate a fire insur- 
ance company. Its name is the State Insurance Company, and it is located 


at Lexington. 


* * * 


THE bill effecting the arbitration clause came up in the Senate and was 
recommitted. The committee has adopted the following substitute, which 
has not been presented for passage: ‘‘ Whenever a cause of action ac- 
crues upon any insurance policy issued upon any property situate in the 
State of Kentucky, then the person or corporation entitled thereto may 
institute and maintain suit or suits therefor, any clause, agreement, con- 
dition, limitation or restriction contained in the policy or contract of in- 
surance to the contrary notwithstanding.” 


* * * 


THE Mannheim Insurance Company of Germany, and the Exchange 
Fire Insurance Company of New York, have entered Kentucky, and the 
Delaware Mutual Safety has retired from the State. 


* * * 


THE latest figures put the deficit of State Treasurer James W. Tate at 
$250,000. This will be somewhat reduced by his assets. 


FRANKFoRT, Ky., March 31. BLUE GRASS, 
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COMMUNICATIONS. 


“A CURIOUS STUDY ’ CONTINVED, 
[To THE EDITOR OF THE SPECTATOR.] 


Your issue of yesterday contains a letter from J. J. Kenny, man- 
aging director of the Western Assurance Company of Toronto, taking 
exception to my communication contained in your journal of March ts, 
entitled ‘‘A Curious Study from The Insurance Year Book of 1887,” 
Mr. Kenny suggests that my ‘‘ Curious Studies” should in the future be 
pursued ‘‘ under a more experienced and competent tutor than would ap. 
pear to have directed his (my) last effort.” I will take Mr. Kenny for my 
tutor and produce the results that are recited below. His objections to my 
study as I understand them are: 

First—It is not fair to compare his company, which does a large inland 
business, with a company during a fire business only. 

Second—As the laws of Canada prohibit the taking of risks for a longer 
period than three years, the long term policies of the American companies 
must far exceed those of the Canada companies. Both of these proposi- 
tions are evidently fair and shall be fairly treated. We will compare the 
Western with other companies doing a similar business. The New York 
Insurance Report just issued gives us the following figures and results: 














PREMIUMS, Per Cent of 
Liabilities Reserve 
COMPANY. ee re eee " = . or . to 
_ : eserve, remium 
Fire, Wand and) ora Income 
California......... $411,231 $97,241 $508,473 $360,173 78 
Poems, 6. Yii0ss 3,780,516 1,018,647 4,799, 163 3,911,595 82 
Ins. Co. of N.A.. 2,166,217 1,233,302 | 3,399,579 2,392,739 70 
- Sa eee, He = : Je 7 oe 
TOR cccers| “ssowss — $8,707,215 | $6,645,070 76 
WGNGID . cicvesse|) <eeess Po yeeenne $1,371,359 $815,755 59 





* As per Insurance Year Book of 1887, 


So much for the first period; now for the second. According to the 
New York Insurance Report, both the British America and the Western 
are doing a large business in the United States on policies running more 
than three years, but to meet Mr. Kenny's point, I will ignore the Ameti- 
can companies and compare the Canadian companies with each other by 
quoting my previous letter : 


CANADA COMPANIES HOME OFFICE STATEMENT.* 








: Ratio of 
Company. Assets. Liabilities. | Surplus. _——— —- 
Income. 
PerCent. 
British America........ $1,181,261 $630,608 | $50,533 $872,551 72 
WRG 5. vcccccacccenes] - TQGRTES 815,755 44,070 |1,371,359 59 











It is impossible for me to learn how much long or short term business 
these companies do in Canada, but the Insurance Report already referred 
to shows that in ‘‘ the States ” they run about even, and that they had in 
force on December 31, 1887, fire risks carrying premiums as follows: 














| Ratio of 
One Year or Long Term 
ess, Policies to 

Total. 


Total Premiums. Over One Year. 


| 


Company. 


— 





Per Cent. 
38 


32 


$273,433 
287,038 


$437,546 


Western 890,120 603,092 


| 
| 
British America........ $710,979 





* From Insurance Year Book of 1887. 


Where does the Western stand on either point raised by Mr. Kenny? 
The figures are copied from the books cited ; are they not correctly pm 


together ? 
Taking Mr. Kenny for my tutor again, I will make up a few figures 


April 5, 1888. | 


from the reports that he presented to his stockholders at the annual meet- 
ings of 1887 and 1888, concerning the business of 1886 and 1887. The 
report for 1886 contains these words: ‘‘ The revenue account shows a net 
premium income of $1,385,084.49;” also these words, ‘‘ The amount 
necessary to reinsure or run off all current risks estimated at $504,654.85.” 
The report for 1887 contains these words: ‘‘ The net income from prem- 
iums as shown by the revenue account amounted to $1,630,096 96 ;” also 
these words, ‘‘the amount necessary to reinsure or run off the current 
risks of the company is estimated at $534,030.” These reports are signed 
by the president and the managing director (Mr. Kenny) and are certified 
as currect by the auditors, 

Upon the face of these reports this “curious” result appears: The 
premiums in 1887 exceeded those of 1886 $245,012 ; while the reinsurance 
reserve increased only $29,376. 

Taking these reports to the stockholders and the reports to the New 
York Insurance Department, the following ‘‘curious studies” also ap- 


Reserve. 





| Premiunts, 


$504,654.85 
472,698.04 


$31,956.81 


| $1,385,084.49 


Total business of the company 
924,016.95 


United States business 


Balance on Canadian business | $461,c67.54 





$534,030.00 
511,292.04 


Total business of the company 


$1,630,096.96 
United States business..... Pinan irewee ie ekaen 1,096, 353-21 
| 


$533,743 75 








$22,737.96 


Balance on Canadian business 





In 1886 the United States business has an average reserve of 
And the Canadian business of 

In 1887 the United States business has an average reserve of 
And the Canada business of 


51 per cent, 


Does Mr. Kenny’s ex- 
ANTI-FISHERIES, 


Is this not the most ‘‘ curious study” of all? 
planation explain ? 
New York, March 30, 





THEATRES AS FIRE INSURANCE RISKS. 
(To THE EpITOR OF THE SPECTATOR.] 


The burning of the new Central Theatre in Philadelphia on the 24th 
ultimo calls renewed attention to my opinion, repeatedly expressed, in 
regard to the undesirability of theatre properties as fire insurance risks. 
The result of insuring theatres in the cities of New York and Philadel- 
phia during the past five and one-half years (heedless of experience and 
at rates established regardiess of the hazard involved) is given in the fol- 
lowing figures : 

There were thirty-eight legitimate theatres in the two cities. From the 
most reliable information obtainable the average insurable interest of 
each has been $70,000, and the average sate within a fraction of four per 
cent. Assuming that the entire number was insured by thirty-five con- 
panies and the amount equally distributed in $2000 policies, each would 
have received $80 per policy in gross premiums, or $3040 per year from 
all. From this must be deducted forty per cent for expenses, wh'ch 
leaves $48 net premium per policy, or thirty-eight times that amount, 
$1824, per year each from the whole number; hence, for the past five and 
one-half years, covering the time of my actual experience, the net sum 
remaining in each of the thirty-five offices would have been $10,032, had 
no losses occurred. But eight of the thirty-eight theatres have been 
burned during the period mentioned, resulting in a gross loss of $16,000 
for each company, from which deduct the $10,032 available net premium 
fund on hand, and an absolute net loss of $5968 per company appears, 
Producing an aggregate loss of $208,880 for the whole number involved 
in the transaction. , 

The result of the present calculation, as to percentage of loss to the 
number of risks considered, or the proportion of loss to rates received, 
can in no way be affected by an increased or diminished estimate of 
valuation, provided it remains not less than $2000 each for every theatre. 
The percentage of loss to ratesis uniform, because a $2000 policy on each 
of the thirty-eight properties forms a complete transaction, affords a fair 
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average and gives the net result of insuring all the theatres in a given 
district at four per cent during the past fiveand one-half years. Thatis, had 
the thirty-eight theatres been insured only for $2000 each, at four per cent 
during the term mentioned, the total net loss would have been $5968 ; 
hence, if the thirty-eight properties have been insured each, for $70,000, 
as by my estimate, the aggregate net loss to the underwriters collectively 
was $208,880, regardless of the number of companies engaged, amount of 
individual policies, or time that any particular one may have been in 
force. This shows that the rate should have been 6.38 per cent per 
annum, ia order to escape actual loss, and that at least seven per cent 
would have been required to produce an ordinary trade profit on the 
business. After allowing for all probable variation in the value of the 
properties under consideration, it is still likely that from $200,000 to 
$300,000 have been absolutely lost in insuring theatres for the time and 
in the districts named, and quite likely the same ratio will hold good 
throughout the entire insurance field of the country. 

This computation assumes that each fire resulted in a total loss; but 
while there has, it is true, been an important salvage in one instance and a 
small saving in one or two others, upon the other hand, the loss of one 
smail theatre, burned by a theatre exposure, has not been included, and 
as a partial loss of this class of property is usually a total one for the com- 
panies, salvage credit in these risks is generally exhausted to the extent 
of warranting underwriters in basing their estimate upon a total loss in 
every case, . 

Although fire insurance can nevcr be brought to the same degree of 
Statistical perfection possible in many other departments of business, a 
radical advance in that direction must be made before a profit can be real- 
ized by any considerable proportion of the companies on their purely 
underwriting business, The remedy suggests itself, and will probably be 
applied by those having the courage to demand rates likely to cover the 
cost and promise a reasonable profit. I maintain that it is not to the 
ultimate interest of underwriters for individual members to quietly cease 
writing a class of property because of insufficient premiums, and say 
nothing about it; as, if the collective experience of all was made public, 
rates would undoubtedly be advanced, and a certain amount of the buSi- 
ness return to the companies on a paying basis. My course would be to 
make public all information possible pertaining to the inherent hazard of 
the diffzrent classes of property, to the end that the worst may be avoided ; 
that the ratio of loss may be reduced in all, and that a reliable basis for 
equitable rates may be established. 

It has been shown by the writer in a former paper, that from one-third 
to one-half of the companies now in existence could not be kept afloat on 
a strictly underwriting trade, and are actually being carried by their 
banking or money loaning departments at this time, When any business 
becomes a supplicant, a pleader and a beggar for patronage of any kind 
and at any rate of premiums or brokerage, to the extent that the fire 
insurance of to-day has, then there is no money in it ; and the result must 
be the same as in the case of tle banker or merchant operating upon the 
principle of obtaining customers, regardless of prices received, commis- 
sions paid, or the responsibility of his patrons—inevitable failure. 

It is my opinion that this and the next two to four years will prove the 
most trying period in the history of fire insurance in this country. The 
experience will be great and the remedy may be severe; but the effect 
will be a natural adjustment as to the amount of capital that can be 
properly employed, and what rates are adequate for insuring property in 
the respective classes. During this time peculiar ability and consummate 
skill in this particular business will be r<quired to attain even ordinary 
success. 

Certain other classes of property which, I believe, are being insured at 
a loss, will be reported upon as soon as proper statistics can be obtained, 

PHILADELPHIA, April 2, W. H. Frazier. 











—‘‘Ah, John,” said a loving young wife, “it seems like tempting 
Providence for you to get your life insured ; almost as if you were prc- 
paring for death, you know,” and she cried a little on the collar of his 
newcoat. ‘Don’t be foolish, little one,” he gently remonstrated ; “‘ if 
I should be called suddenly you would have $10,009 to keep the wolf 
from the door.” ‘‘ Ten thousand, John?” she exclaimed, with a con- 
vulsive sob ; ‘I thought you were to get it insured for $20,000 ?”—New 
York Sun, 
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The Penn Mutual Life and the Pennsylvania Department. 


REGAKDING a statement which went the rounds of the daily papers last 
week, the Penn Mutual Life Insurance Company has issued the follow- 
ing circular : 

PHILADELPHIA, PA., March 29, 1888. 

DEAR Sir: The papers of to-day contain a statement, presumably 
emanating from the Auditor-General’s office, to the effect that our com- 
pany had settled a claim for arrears of taxes for the years 1873 to 1887, 
inclusive, amounting to $299,975.14. being a tax upon surplus returned 
members, and that which has been accumulated for their benefit. 

This is untrue, no such payment having been made; nor has there at 
any time been a recognition of this alleged liability, nor will there be 
until the court of last resort confirms the position taken by the Auditor- 
General. 

This, as is known to all its insured members, is a mutual company. It 
has not, and, under its charter and system of operation cannot, have any 
net earnings upon which to pay a tax. If any surplus remains after the 
expenses of the year have been met, that surplus, or such proportion of it 
as may be thought expedient, is divided among the policyholders. This, 
however;, is not in the nature of a profit. It is simply a return to the 
policyholders of the amount they have paid upon the insurance they are 
carrying in excess of its cost forthe preceding twelvemonth. The differ- 
ence between such payment and a dividend of profit is obvious, and we 
believe will be recognized by the courts as good at law. 

Aside from this, however, Auditor-General after Auditor-General has, 
during the same period, presented like claims to the company, only to 
promptly abandon them on a true representation and understanding of 
the nature of the surplus dis ributions made: and it now seems improb- 
able, even though the company should be ultimately compelled to pav 
some part of the tax itself, $161,128.79, that any court would impose the 
interest and penalties, amounting to $138,846.35, which came into exist- 
ence, if at all, only through the negligence of the State officials, who, as 
said, have time and again abandoned any claim for the tax referred to. 

Yours respectfully, S. STEPHENS, 
Vice-President. 

P. S.—You are aware of course that this company does pay a tax upon 
gross premiums, not only to the State of Pennsylvania, but also in each 
of the States in which it does business, 





Life Insurance by States. 
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ComPaANniEs, Tse | ha eo ae | Losses, 

DaAkoTA.* ‘apa. 
Equitable, Iowa ........... rove | reece ee ee eer 
Equitable, New York ...... SE. «| -Waaeee 18,850 | $2,350 
SITUATED, «nc cntwnsecccscee comely veteddond eb jasancre 
DEERME Ss cccsecs| cess) 8 exescver 14,042 | 12,000 
Mutual, New York......... | waltaiccae 28,253 | 10,522 
Mutual Benefit. . pesais ee, ee ee SD ee 
National ...... ... ena aver -spsewans 2,827 Himabass 
New England Mutual..... Saat 8 “Sadana a 
New York.. she aksts ee | niiigebin 10,169 6,272 
Northwestern Mutual....... Sao, = stawidente 35,980 9,166 
Provident Savings., eet iy) rn ee oo 8 a eee 
WONG 6-60.800s00000s-cus er ee ose 11,627 5,313 
Union Mutual ............. A S| ee ane SS rr 
Weaeht0 gion ...cccccccccess! cee ‘ae ener Sree 





*From the prelimiMary report of the Insurance Commissioner of Dakcta are abstracted 
the above figures. 





New England Insurance Men and Electricians in Council. 
REPRESENTATIVES of the various largé electric lighting and electric manu- 
facturing companies, the electric light committee of the New England In- 
surance Exchange and of the Boston Fire Underwriters, met on Tuesday 
of last week at the rooms of the Electric Club at Boston, to talk over 
equitable means for harmonizing the object of insurance inspection and 
the effective installation of clectric light plants. The electric light com- 
mittee of the New England Insurance Exchange was represented by W. 
R. Gray, special agent for the City of London Insurance Company ; S. 
E. Barton, special agent for the Fire Insurance Company of North 
America, and Robert H. Wass, special agent for the Franklin Insurance 
Company of Philadelphia. Mr. Cabott represented the Boston Fire 
Underwriters Union. P. H. Alexander, president of the Electric Club, 
was made chairman of the meeting. The new rules of the New England 
Insurance Exchange were read and commented upon at length. The 
rules relating to the arc lights were laid upon the table unfinished, and 





Thu rsday, 


those pertaining to the incandescent light taken. The rules covering the 
secondary generators or converters were quite thoroughly gone over, 
The opinions greatly differed about primary and secondary wires, proper 
proportioned fuses, and the placing of converters inside or outside of 
buildings. That they might more thoroughly understand the subject, the 
club adjourned in a body to the Massachusetts Institute of Technology, 
where Professor Rice made several very interesting experiments. 

Just previous to the adjournment, Thomas D. Lockwood, chief of the 
electrical and patent department of the American Bell Telephone Com. 
pany, was introduced, and spoke at length upon the advantages of dif- 
ferent electric companies pulling together. He thought the electric men 
should run their wires as far away as possible from the telephone wires, 
and when it was necessary to come close they should run their wires with 
a metallic return current and make short cross connections very often, 
thus preventing damaging the delicate telephone instruments, 

Mr. Barton, chairman of the insurance committee, considered electric 
lighting the best and safest artificial light in the world, and he was happy 
to say that he had presentcd the exchange with a new list of rates, to be 
acted upon at the next meeting, which would lower the insurance con. 
siderably, provided certain conditions are acceded to the electric com- 


pany. 





Fireproof School Buildings. 


AT a meeting March 21 of the New York Board of Education, the follow. 
ing resolution offered by School Commissioner De Witt J. Seligman was 
passed : 

Whereas, It is desirable that all school buildings should be fireproof: 

Resolved, That the question of erecting hereafter only fireproof school 
buildings be referred to the committee on buildings, to report to this 
board. 

Mr. Seligman, when questioned concerning his resolution, said: ‘‘ The 
meaning of this resolution simply is that in my judgment it is high time 
to build fireproof schoolhouses, and no others. A number of our largest 
school buildings now hold each between 2000 and 3000 children every 
day. It would cost, I should say, about twenty-five per cent extra to 
erect a fireproof schoolhouse, but as taxpayers spend millions of dollars 
yearly to educate the children, we can surely devote a small part of the 
money to the extra cost of hereafter making every building fireproof. I 
want every father and mother in this city to feel that their boy or girl is 
absolutely safe against being roasted alive. Mayor Hewitt recently stated . 
in The Times that ‘if he could have his own way, there should not here- 
after be erected on Manhattan Island below 125th street a building that 
was not substantially fireproof.” Whatever may be said about making all 
buildings fireproof, there can be no doubt of the wisdom of making fire- 
proof every new schoolhouse containing hundreds or thousands, as the 
case may be, of little folks.” 





The Projected Improvements at Callao. 


REGARDING the projected water-works and drainage system at Callao, 
Peru, for the construction of which proposals are now invited, a daily 
contemporary gives some interesting details. Callao is one of the 
most important ports in the South Pacific, mainly on account of its 
central position, it being situated at an equal distance from Valparaiso and 
Panama. Lima, the capital of Peru, is only seven miles distant. At 
present the water for daily use is obtained from the filtrations of the 
river Rimac, which runs through Lima and empties into the sea a short 
distance from Callao, and the municipality is at present making an 
income of more than 20,000 soles, about $150,000 a year, from this source. 
On account of the increase in population and in anticipation of the open- 
ing of the Panama canal, it is proposed to augment the water supply so 
as to be able to furnish drinking water tothe population at the rate of 200 
litres a head daily, and at the same time to make all the improvements 
possible in the hygiene by the construction of a convenient system of 
drainage of the corporation and its outskirts. If American or other 
capitalists can be induced to form a company and go into this scheme 
the municipality of Callao will deliver over to it for a period of fifty years 
the use of the water pipes, of which the municipality is the owner, water 
deposits and water streams, and will allow the company to bring water 
to Callao through the public streets. At the expiration of fifty years all 
the plant of the company is to become the property of the municipality 
without any payment on the iatter’s part. From the time of the signing 
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of the contract and during the time over which it extends the company 
will collect and receive all water rates at a fixed tariff and from the pro- 
prietors of houses in the province a tariff for the construction of the 


drainage work, 





Fire Insurance by States. 


Tue following table shows the transactions of all the fire and fire-marine 
insurance companies in the S:ate named, in the year 1887, as 
reported to the insurance department. The figures given are of pre- 
miums received, losses incurred and ratio of losses incurred to premiums, 





‘Ratio of 


Name or Company, Premiums. | Losses. 


Losses to 
Premiums, 


DAKOTA. 
Hina, Hartford... .cccccccccece ‘ 
American Central, St. Louis 
American, Philadelphia..............- eeauee-inde 
Anglo-Nevada, San Francisco. .....2--....+++- oe 
Brush Ameri.a, Toronto...........+. pebonecenns 
City of London, London 
Commercial, San Francisco 
Commercial Urion, London 
Connecticut, Hartford 
Continental, New York 
Dakota F. and M., Mitchell 
Dakota Mutual, Huren 
Farmers Mutual Protective As oc'n, Plankinton.. 
Fidelity, Huron 
Firemans Fund, San Francisco 
Fire Insurance Association, Lordcn............. 
Fire Asscciation, Philadelphia..........- 
German-American, New York 
German, Freeport 
Germania, New York............. 
Hartford, Hartford 
Hamburg-Bremen, Hamburg 
Imperial, London. 
Insurance Company of Dakota, Sioux Fa ls 
Insurance Company of North America, Phila.... 
Liverpool and ILondon and Globe, Liverpool 
Lancashire, Manchester...... aE LY eee ee 
Minneapolis Mutual, Minneapolis 
Mutual, Chicago 
Niagara, New York 
National, Hartford 
North British and Mercantile, London 
Northern, London 
Northwestern Mutual, Wahpeton 
Northwestern National, Milwaukee 
Orient, Hartford 
Poenix, Brooklyn 
DE: CUI io inca cdo tiaia ckealeslan eae 
Phoenix, London F 
Ce, DRONE ine ano verevennwhen keene 
Pennsylvania, Phi'adelphia. ....-......00.-+s000 
Pierre F. and M., East Pierre 
Queen, Liverpool 
St. Paul F. and M., St. Paul 
Sun Fire Office, London 
Syndicate, Minneapolis. ........cscsceee.ececcees 
State, Des Moines 
Springfield F. and M., Springfield 
i TR en ass cw oheboniexesss jeaeel 
Watertown, Watertown 
Western, Sioux Falls....... itlewiinsitaaeteoinee 
Western Home, Sioux City 
Western, Toronto 


WO OnNI CON 
OC) CO ee 


WB CON H* 
ROHS 


DO Dom 05) W Cty 00 Oot: DOWD 


Ax vb 
Nuk eww 


Sk 


_ 
HOOW Dobe: COHN 


Ss 
a 


4 
LHW RR HNOWWS 


~ 


2 833 Ss aT) S23aKs 
No BeNN NNN COO ° 


so 
& 
[o} 


Lael 
ub 


~ 


' RwWH 
: BSS Sat Si 
*WwWANDONn 








“Do the Sun Move?” 


A VETERAN underwriter was recently overhauling his pigeon-holes when 
he came across a petition that was circulated among underwriters some 
twelve or fifteen years ago, and in sending it to us he says: ‘It is a sug- 
gestive indictment of the business at that time, and perhaps the matters 
complained of still exist in the business of insurance.” The following is 
a copy of the petition which was addressed to the New York legislature : 


Your petitioners do represent that the frequency of fires and the aggre- 
gate property loss thereby, have been so increasingly great as to become 
not only alarming in the fact, but serious in the consequence; and this 
too notwithstanding improvements in construction of buildings, the in- 
creased use of coal for fuel, gas for lighting, and of improved water 
facilities, fire organizations and apparatus. 

We believe, and facts prove it, that a grievously large proportion of 
these fires are of suspicious or of clearly incendiary origin. We also be- 
lieve that the incentive to these burnings is very largely the full and over- 
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insurance which can be so readily secured under present underwriting 
practices ; that insurance as now practiced and permitted is influential in 
provoking this crime and thus endangering our lives, our property, our 
cities and villages by instigating the incendiary to mend his fortunes, 
cover his business mistakes or put money in his purse through over-in- 
surance, We also believe that full and over-insurance increases ihe num- 
ber of accidental fires by inducing carelessness in propertyowners who, 
being fully indemnified against loss by fire, or so much insured as to 
make such an event a financial blessing, neglect repairs and expenditures 
needed for safety, thereby subjecting exposing property to a danger 
scarcely less than that of the incendiary torch. 

All these things have made rapid and heavy advances in rates of insur- 
ance, making it a burdensome tax for an indemnity all the more neces- 
sary because of these same unnatural dangers, the burden of which falls 
upon the honest insurer. 

Therefore we pray your honorable body to take such action as shall 
prevent by law the recovery, under any policy of insurance, of a sum 
greater than three-fourths of the loss or damage sustained in any case, 
and to compel insurance corporatious to limit their liability to that extent, 
and thus prevent, to some amount, crimes, conflagrations, loss of prop- 
erty ard life, give better security to property and reduce the present high 
rate of insurance, 





Life Insurance in Great Britain. 


AN important feature in the history of the life insurance year recently 
closed is the fact of an awakening up to the necessity of increased activity 
on the part of some of the older life offices, which for many years past 
have been content to allow the high prestige which the office had justly 
earned for itself to remain its chief, if not sole, advocate for public favor ; 
hence it is observable, in the issue of aew prospectuses—in themselves, 
as specimens of typography and arrangement, a marked improvement upon 
those of past years—that certain liberal conditions, already adopted and 
in force by what may be termed the progressive offices, now form part of 
the system of the class hitherto designated as the old conservative com- 
anies. 

. Ic is also worthy of remark, that there appears to be a greater disposi- , 
tion than heretofore on the part of these offices, to inform the public as 
to their yearly progress. For example, in the year just closed, no fewer 
than seventy-three offices transacting ordinary (as di:tinct from industrial 
life insurance) have made known their new yearly results—a number propor- 
tionately larger to the whole than has marked the history of any previous 
year. According to the yearly returns of the board of trade, eighty-eight 
companies transact ordinary life insurance. Of that number five have 
ceased to act as going concerns, and hence, out of a possible eighty-three, 
seventy-three companies, or eighty-eight per cent, now publish their yearly 
results as to new business. But why should not the practice be univer- 
sal? Surely the experiences of those offices which, from their earliest 
records, have made the publication of new business a feature, proves 
abundantly that taking the public into their confidence, in this respect, 
has not detracted from their popularity. The Scotch life offices, for ex- 
ample, without exception, furnish a statement annually as to the year’s 
progress, and they do not appear to suffer by this publicity. 

As regards the past year’s record, there is reported, on the part of the 
seventy-three companies referred to, 86,090 new policies, insuring 
£30,179,000, and yielding a new premium revenue of £1,088,100, The 
foregoing figures, however, are only an approximation to the actual returns, 
for while the majority, sixty-four in number, furnish the three items 
of information as above, the remaining nine, for some inscrutible reason 
or other, refrain from publishing either the number of policies issued or 
the amount of new premiums obtained. Another item of information 
which might with advantage be given, is the amount of new business, de- 
ducting reinsurances. Of the seventy-three publishing companies, only 
twenty-five of the number furnish the net amount retained of the gross 
amount recorded. Taking thus an all-round view of the returns, it may 
be recorded that the new business ot tained by the eighty-three competing 
life offices is some £30,000,000 insured ; corresponding new premium 
revenue, £1,000,000, 

The summary of the revenue account, which will be found at page 93, 
shows an increase in premiums over the returns of the previous year of 
£561,476. which sum pertains in nearlv equal portions to the two depart- 
ments—£280,153 to the ordinary and £281,323 to the industrial branch, 
The amounts of claims and matured endowments, 412,920,818, exceed 
those reported in 1886 by £436 428, an amount to be expected, having re- 
gard to the fact that while the business is well-nigh stationary, a year of 
life has passed over the entire number. Inthe ordinary branch the ex- 
penses, £1,812,534, are 14.07 per cent of the premium income, showing a 
slight increase (.16 per cent) over the preceding year’s returns. In the in- 
dustrial branch the expenses, £1,660,650, exhibit a decrease of .61 per 
cent as compared with the results reported in 1886. A summation of the 
total income and the total outgo presents once more the satisfactory 
result that the former greatly exceeds the latter, the difference being 
44,226,148. 

In the early part of the year an important addition was made to the num- 
ber of foreign life offices doing business in this country, by the presence 
amongst us of the Mutual Life of New York, reputed to be the oldest 
and, in point of invested funds, the most extensive of the American life 
offices. In entering the field of competition with British offices, the 
Mutual comes accredited with possessing an income of more than 
£4,000,000 ; accumulated funds nearly £24,000,000, and policies in force 
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amounting to £82,000,000, Not altogether an unfavorable letter of intro- 
duction, 

The following is a summary of the revenue account, showing the total 
income and total outgo of British life offices for the period during which 
the act of 1870 has been in operation : 








Rerortepd No. of Total Total Excess of be —-> 
ope Ccmpanies lowe =e. Outgo. Income re 5 
Yaar, Reporting. | Over Outgo. of Capital. 
£ & & 

ee Ito 14,459,261 | 11,815,363 2,640,898 88,762,416 
EN 118 15,001,631 11,791,580 3,210,051 92,322,227 
is eee 120 15,535.591 12,125,292 3,410,289 95,393,871 
re 120 15,819,053 12,410,036 3,409,017 98,812,235 
Cs ery oie II4 16,604,649 12,888,188 3,716,461 IOI,930,643 
eee 108 16,978,115 | 13,602,491 3:377,024 TO5,COI,595 
Oe 1cg 17,610,655 | 13,756,862 3,853,793 108,899,854 
Eee 107 18,048,355 | 14,184,486 3,863,869 112,817,077 
epee 108 18,961,018 | 14,830,359 4,130,659 115,719,180 
1880. .020.... 107 19,354,054 | 16,064,460 3,289,594 120,131,541 
TIE ccvceses 106 19,991,949 | 15,995,160 3,996,780 125,096,982 
oe Ae 107 20,623,509 | 15,970,086 4,647,423 128,786,153 
a Oe 104 21,354,173 16,575,443 4,778,730 132,600,011 
a, EET 105 22,051,708 17,680,786 4,370,922 137,354,500 
ee 101 22,783,554 17,861,579 4,921,975 142,063,467 
BK secseces 98 23,280,602 19,017,376 4,263,226 146,648,969 
BOOT cccesess 98 24,049,139 19,822,991 4,226,148 150,199,282 


] 





Comparison having frequently been instituted during the past and 
former years as to the progress in business of British life associations and 
those established in the United States, it may be interesting to show cer- 
tain results as published year by year pertaining to each country. It will 
be perceived that the figures in the summaries will only bear comparison 
as to the years under survey, the number of companies reporting and the 
life assets.— Zhe /nsurance Register, 1888. 





Life Premiums Returned to Policyholders. 


THE following table shows the premium receipts of the companies named 
from 1873 to 1887, both included, the amount paid to policyholders, and 
the percentage of premiums thus returned by each during the fifteen years 
prior to January 1, 1888. A comparison of this table with a similar one 
printed in THe Specraror March 31, 1887, will show that there have been 
some changes in the rank of the companies named : 








| 
| Percentage 





Premiums Re- “ge oy 
ees Policyholders. Returned to 
| Policy holders, 
| 

Connecticut Mutual.............. $85,978,712 $92,123,793 | 107 
ere 20,267,577 21,486,716 | 106 
PGGRENT 6cc0s600% becvccrvecsccs 4,447,155 4,627,983 | 104 
Mutual Benefit.................. 66,407,065 68,704,757 | 103 
DEIN civdteevevsreserea rues 17,6C9,737 17,873,229 | 102 
LUptem Mattial..<..cccccesccccses 16,307,854 16,439,582 | IOI 
New England Mutual....-.---.... 30,052,532 30,018,093 109 
Etna .----- PER eerewescccesonscis 47,289,194 46,759,911 | 99 
Mutual, New York...............| 216,199,923 202,680,531 04 
Berkshire... ..ccccccccscccseccess 7,853,658 7,147,052 | gl 
BN isc besnsnesecsecvecsiovee “4 9,061,473 7,899, 102 87 
Northwestern Mutual............| 43,657,285 36,468,728 84 
ee ere eee 11,254,668 9 201,366 | 82 
John Hancock Mutual.......... “| 7,911,579 | 6,224,729 | 79 
Massachusetts Mutual............ 15,637,271 | 12,300,750 | 79 
WEIN GIOD. ccccccccscce: cccees 17,532,517 13,188,231 75 
Cig cn csetcndnccsioeeexs 21,887,381 16,260, 300 7: 

rr ee 20,311,947 | 14,553,841 7 

Connecticut General......--..... 2,965,685 | 2,074,110 70 
State Mutual..........---see.ee. 6,428,460 | 4,197,207 65 
OS eee errr e 132,957,358 84,839,344 64 
Equitable ......cccessscccseceses 147,306,526 90,757,139 62 
National of Vermont............. 5,960,488 | 3.633.509 61 
Provident Savings*.............. 2,650,375 | 1,577,705 60 
Metropolitan ..........-.-..-.... 26,447,052 12,576,728 48 
Union Central.............scce0- 8,108,967 3,736,697 46 
Provident L. and T.............. 17,421,312 7,714,633 44 


WONG a tiricediiwdivsiwessinaces | 9,394,252 3,874,793 41 
| 





* Began business in 1875. 
National Life of United States omitted now, as it does no new business ; 
its percentage = III. 





Two Kinds of Pneumonia. 


THERE are two distinct forms of pneumonia, One of these always fol- 
lows an attack of bronchitis (a cold in the lungs); in this the lung is 
inflamed in patches or lobules scattered over both lungs alike. This is 
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the form that is so fatal in children and old people. It is termed catarrhal 
pneumonia. The other, that which attacks adults suddenly, often in the 
midst of apparent health, is called ‘“‘croupous or lobar pneumonia,” 
because one lobe only of one lung is usually attacked. The last-named 
form is not caused by cold, although the first symptom is a severe chil] 
with shivering, which would seem to show that a chilling of the body had 
really caused the whole trouble. The catarrhal form always follows a 
catarrh of the bronchial tubes ; it is never the first event in a chain of dis. 
ease, but always secondary. This form is probably sometimes caused by 
exposure to cold ; it certainly is if any catarrh is thus caused. Although 
there are many plausible reasons for thinking that cold never causes ‘‘a 
cold,” there are some facts that seem to prove that a catarrh of the air 
passages may thus be caused. If any of the lower animals, a frog for 
example, have a portion of its surface thoroughly chilled by the applica. 
tion of ice or a freezing mixture, it often happens that both lungs 
become intensely congested or overfilled with blood as a consequence, 
If this congestion be repeated two or three times, a genuine catarrhal 
pnemuonia results. This sequence of events is too constant in occur- 
rence to be considered a mere coincidence.—Chicago Fournal. 





Insuring the Chinamen. 


‘*Do the Chinese take much to the life insurance business ?” asked a 
reporter yesterday of ar insurance agent. 

** Yes; Chinese do‘insure themselves now quite numerously and I am 
proud to say I have not only insured the first Chinaman in this part of 
the country, but really have a monopoly on that curious class of trade. 

‘* My first Chinaman for a life and accident insurance policy was the 
husband of a Caucasian girl living in Brooklyn. He wanted to know 
what the advantages of these insurances would be, and when I got his 
idea I then explained to him that in the event of his death the sum of his 
policy would be paid to his legal heir, who is his widowed mother in 
Canton. I told him also that the money and accrued dividends would 
be paid to himself. Thatit would be equivalent to putting money in the 
bank and would also form an available cash asset in case of necessity, 
He was besides told of the accident insurance and of how he could get 
$25 weekly indemnity in case he became crippled or injured from attend- 
ing business. 

‘* Believing one insurance would not be complete without the other he 
took both. When the application for the life insurance was handed to 
the manager he shook his head and regarded it dubiously. It was decided 
to make this first Chinese case a test one, and the applicant was subjected 
to most rigid physical and mental examinations. He was found to be 
remarkably free trom organic, hereditary, chronic or acute ailments, had 
scarcely ever been sick in his life, and as far as his family record was 
concerned, he had it at his tongue’s end. His ancestors for several gen- 
erations had died of senilty at about the age of ninety years. 

‘*He had been a resident of the Pacific slope about ten years, and of 
New York three years. In San Francisco, when he was engaged in com- 
mercial business, he acquired his knowledge of the English language and 
American ways. My next customer of the Mongolians was a wealthy San 
Francisco merchant, Chin-Ching of No. 613 Commercial street. He held 
an accident insurance policy he took out in California. He wanted 
another policy, as he was going back to China. 

‘*The more ignorant and superstitious among the Chinese believe that 
for every $5000 accident policy carried the company they insure in pro- 
vides a special guard to shadow them, who goes with concealed weapons, 
so that practically the insurance is a guarantee against death. They also 
believe that the insurance in this way prolongs their course of existence, 
instead of considering the value of the indemnity. On this account they 
appreciate insurance so highly they now not only pay their premiums 
with commendable promptitude, but also make it a custom to present the 
agent with tokens of esteem in the shape of imported silk handkerchiefs 
or curios of rare value. The name for insurance used in treaty parts of 
the country among Chinese is, according to Cantonese, ‘ Bow Him.’ 

“T think the characteristics of their race makes them insure. They 
are all from Kwang-Tung, province of China, and they are the Hebrews 
or Yankees of the empire. They know how to makea dollarand save it, 
and do not get sick on parsimony or by economizing on their nourish- 
ment, as commonly represented.”—New York 7elegram. 





The Petroleum Question on the Pacific Coast. 


THE Pacific Insurance Union, which has been considering for some time 
the question of the hazards attached to the use of petroleum for fuel, has 
promulgated the following, which agents are to consider their guide in 
granting permission for its employment : 


That the use of petroleum for fuel (in the generation of steam) shall not 
be permitted in any building (or group of buildings) when any such 
building (or any one of such group of buildings) shall be within sixty 
feet of any other building. 

MEMORANDUM.—When there shall be any building or buildings within 
sixty feet space named above, that are regarded as of no importance as 
exposures or as being of immaterial value, the decision for relief in such 
cases shall be in the hands of the executive committee. 

Before any permit shall be grarted in the city and county of San Fran- 
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cisco, or in either of the cities of San Jose, Stockton, Sacramento or Los 
Angeles, or within the limits of the Oakland Compact district, a survey 
of the premises where the use of such fuel shall be desired, must be made 
by a surveyor of the Pacific Insurance Union, and his report must show 
that all the conditions named hereinafter shall have been complied with, 
and that from the general condition of the premises and surroundings it 
would be a suitable place in which to. permit the use of such oil for 
el. 

“i additional rate of one-fourth of one per cent shall be charged for 
the use of petroleum for the generation of steam, and permission shall 
be granted only in consideration of such additional premium and subject 
to the following warranty, to be inserted in the policy : 

Permission may be granted to use petroleum for fuel (in the genera‘ion 
of steam) subject to the foregoing and following conditions (ind not 
otherwise) : 

First—It shall be warranted by the assured that the petroleum so used 
shall be of such quality as to withstand a temperature of not less than 
ninety degrees Fahrenheit, before it shall emit an inflammable vapor, 
which will ignite upon contact with a flame, upon being tested by Tagli- 
abue’s open tester. 

Second—That the tank for the storage of such pet:oleum (to be known 
as the ‘‘ storage tank ’’) shall not have a capacity exceeding 1000 gallons, 
and shall be constructed of boiler iron, and shall be buried not less than 
two feet under ground, and outside of all buildings, and not within five 
feet of the foundation cf any building. and shall be surrounded by at least 
two feet of earth or masonry; and that not more than one such storage 
tank shall be placed, used or allowed upon the premises described in any 
one policy. 

Third—That the tank for the purpose of directly supplying such petro- 
leum fuel (to be known as the ‘‘supply tank”), if any, shall be used in 
conjunction with the storage tank, and shall be constructed of boilcr iron, 
and shall not exceed 110 gallons in capacity, and shall be placed on iron 
supports, or masonry, outside of all buildings, and that when so used 
said supply tank shall be connected with said storage tank by a proper 
and sufficient pipe, in such a manner that the petroleum can be returned 
through such pipe from the supply tank to the storage tank at the close 
of work on each day, and at all times when such oil shall not be in actual 
and immediate use as fuel ; and furthermore that such petroleum shall te 
so returned. 

Fourth—That two steam-pipes shall be placed, one connecting the 
boiler with the supply tank, and the other one connecting the boiler with 
the storage tank, and that each of such steam pipes shall be provided 
with a shut-off cock, so arranged that steam can te readily «lirected into 
both (or either) of such tanks, through said pipes, or either of them. 

Fifth—That the chief engineer of the fire department and the fire 
wardens and the fire marshal (or either of them) shall at all times, during 
business hours, have free permission to enter upon the premises men- 
tioned in any permit to so use petroleum, and to examine and test such 
petroleum, using for the purposes of such test *‘ Tagliabue’s Ogen Tester.” 





How to Get a Cinder out of the Eye. 


NINE persons out of every ten, with a cinder or any foreign substance 
in the eye, will instantly begin to rub the eye with one hand while 
hunting for their handkerchief with the other. Thcy may, and some- 
times do, remove the offending cinder, but more frequently they rub 
till the eve becomes inflamed, bind a handkerchief 2round the head and 
gotobed. This is all wrong. The better way is not to rul the eye with 
the cinder in at all, but rub the other eye as vigorously as you like. 

A few years since I was riding on the engine of the fast express, from 
Binghamton to Corning. The engineer, an old schoolmate of mine, 
threw open the front window, and I caughta cinder that gave me the 
most excruciating pain. I began to rub the eye with both hands. ‘‘ Let 
your eye alone, and rubthe other eye” (this from the engineer). [ 
thought he was chafing me and worked the harder. ‘*I know you doc- 
tors think you know it all, but if you will let that eye alone anid rub the 
other one the cinder will will be out in two minutes,” persisted the 
engineer. I began to rub the other eye, and spor. I felt the cinler down 
hear the inner canthus, and made ready totake it out. ‘‘J.et it alone 
and keep at the well eye,” shouted the doctor fro tem. [did so fora 
minute longer, and looking in a small glass he gave me, I found the 
offender on my cheek. Since then I have t:ied it many times and have 
advised many others, and I have never kn«wa it to fail in one instat.ce 
(unless it was as sharp as a piece of steel, or something that cut into the 
ball and required an operation to remove it). Why it is so I do not 
know, But that it is so I do know, ané that one may be saved much 
Suffering if they will let the injured eye alo1e and rub the well eye. Try 
\t.—Medicai Summary, 











—Last year the premium income of the fire insurarce companies in 
Connecticut was $1,915,755, and the losses paid $894,0F8, th: losses in- 
curred aggregating $951,980. Of the companies reporting to the depart- 
ment, twenty-six were Connecticut companies, sixty-feur companies of 
other States and twenty-three foreign companies, 
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MERE MENTION. 


— Firc-bugs are worrying Appleton, Wis. 

— The Granite State Fire of Portsmouth, N. H., has withdrawn from 
Indiana, 

—A satisfactory test has been made of the Birdsall water system at 
Auburn, Il, 

—The Provident Fund Society of New York has been licensed to do 
business in Ohio. 

—The Geimania Fire of New York has withdrawn from the St. Louis 
Board of Underwriters. 

—The water-works at Florence, Kan., have been satisfactorily tested 
and accepted by the city. 

—Fire Marshal Benjamin Lewis of Brooklyn reports for March sixty- 
five fires, with a loss of $51,000. 

—John C, Cole, vice-president of the Troy (N. Y.) Board of Under- 
writers, died in that city March 28. 

—The bill incorporating the American Landlords Liability Company 
has passed the Massachusetts House. 

—The ineeting of the Mississippi Underwriters Association has been 
postponed until April 18 at Vicksburg. 

—Captiin E. R. Crimmins, agent for the Marine Underwriters Board of 
New York, died at Qucenstown March 29. 

—Thke water-works controversy at Great Bend, Kan., has been settled, 
the city council having accepted the works. 

—The Provident Mutual Association is the name of a new assessment 
society which has begun business in Boston. 

—Geon, P. Field, of the firm of Scull & Bradley, has been chosen presi- 
dent of the Boston Protective Department. 

—Charles Layton, of the insurance publishing firm of C. & E. Layton 
of London, died March 10, aged eighty-one years, 

—The greatest part of the business portion of Coldwater, Minn., was 
destroyed March 30 by a fire of supposed incendiary origin, 

--A company with a capital of $100,000 has been organized by New 
York dry-goods merchants, to insure mercantile credits. 

—The Connecticut Mutual Life held its forty-second annual meeting 
on March 28. The old board of directors was re-elected. 

—At Chicago March 30 fire destroyed the Davis & Rankin block and 
s¢veral tenement houses, causing a loss of about $300,000. 

—James Swords, the retiring president of the Boston Protective De- 
partment, has been voted $1500 in recognition of his services. 

—lItis reported that the St. Paul Fire and Marine will put up a big 
office building at Jackson, Third and Second streets, St. Paul. 

—All the workmen on the great Auditorium building at Chicago are in- 
sured by the contractors, in the Employers Liability of London. 

—The Board of Aldermen of Boston, Mass., has ordered that the force 
of the city fire department shall be increased from 700 to 1000 men. 

—An examination of a pump at the Old Orchard (Me.) water-works 
revealed an obstruction ina valve in the shape of a dynamite cartridge, 


—The beautiful mansion of William Walter Phelps near Englewood, 
N. J., with all its valuable furniture and paintings, was destroyed by fire 
April 1. 

--The Merchants and Manufacturers Insurance Company of Cincin- 
nati will give a reception on Monday, April 9, in honor of its semi-cen- 
tennial anniversary. 

--When a man throws two sixes he is considered to be in great luck, 
But New York firemen consider it anything but good luck when they get 
three sixes.— Boston Post, 

—The Massachusetts House committee has reported the Commission- 
cr’s new assessment bill, also the bill incorporating the New England Live 
S'ock Insurance Company. 

—John W. Hartwell, long president of the Enterprise of Cincinnati, 
his resigned, and been succeeded by J. C. McCord, for the past sixteen 
y2ars secretary of the company. 

—THE SPECTATOR is requested to call the attention of all having busi- 
ness with the insurance department of South Carolina, to the fact that 
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the present Insurance Commissioner is the Hon, John S., Verner, Con- 
troller General. The manager of the insurance department is Chief Clerk 
Winthrop Williams. 

—The total amount paid by foreign insurance companies to the War- 
saw (N. Y.) Fire Department on last year's business is $112.77, to be di- 
vided between three companies. 

—Rudolph Vonstarck, a trusted collector for the Elizabeth (N. J.) 
agency of the Prudential Life of Newark, disappeared March 24. It is 
feared he has met with foul play. 

—The Standard’s estimate of last week’s fire losses in the United States 
is $1,422 000, a total since January 1 of $32,021,000, at which rate the loss 
for the year will be $131,352 255. 

—The Coburn Shuttle Company’s large mill at Lowell, Mass., was 
burned March 29. The losses are put at $200,000, Five hundred per- 
sons are thrown out of employment. 

—The New York Fire Department numbers 989 men on its uniformed 
force. Of these 701 were born in the United States, 217 in Ireland, 23 in 
England, 22 in Germany, and 22 elsewhere. 

—Captain Geo. R. Stillman of the Philadelphia Fire Insurance Pa‘rol 
reports for the month of February seventy-three actual fires. The losses 
paid focted up $132,004, uninsured loss $3825. 

—The present water supply of Lockport, N. Y., is reported by Dr. 
Bristol of the health board to be generally contaminated by sewage. It 
is recommended that a supply shall be taken from Lake Ontario. 

—Dispatches from Berlin last week reported great loss to life and 
property from floods in both Germany and Hungary. In the inundated 
portions of Hungary thousands of persons are dying of starvation. 

—The Hope Insurance Company of New Orleans has succumbed to 
the inevitable. At a meeting of the directors, March 30, it was resolved 
to go into liquidation. No statement of its present condition is made 
public. 

—The Liberty is to be congratulated upon securing as its general West- 
ern manager at Chicago, C. E, Van Voorhis, formerly assistant to T. M. 
Burch of the Phenix. Mr. Van Voorhis is well known as a good under- 
writer and energetic business man, 

—At the annual election for officers of the Home Insurance Company, 
D. A. Heald was elected president ; John H. Washburn and Elbridge G. 
Snow, Jr., vice-presidents ; W. L. Bigelow and T. B, Green, secretaries, 
and H. J. Ferris, assistant secretary. 


—In a circular to his agents dated March 31, C. H. Case of Chicago 
announces the new firm of C. H. Case & Co. as managers of the North- 
western department of the R yal Insurance Company, and also his resig- 
nation as manager of the London and Lancashire. 


—A correspondent writes from Wilmington, N. C.: ‘Neither of the 
two fire insurance companies mentioned in The Year Book as located 
here, are now doing business. The Wilmiagton Mutual died from an 
overdose of assessments following a heavy fire, The Carolina was incor- 
porated but never organiz:d.” 


—Four men were killed Tuesday week by an explosion of 1100 pounds 
of nitro-glycerine at Stickney’s Aqueduct Powder Works in Westchester 
county, N. Y. The explosion was felt for miles around, and nothing 
was left of six buildings but splinters scattered about a large hole in the 
ground. Of the men, a few pieces were found, 


—A Corunna (Mich.) man a short time ago called on Ezra Mason, 
treasurer of the Shiawasee Farmers Mutua! Insurance Company, and 
voluntarily paid back $268 which he had received on a policy held by him 
in that company, saying that he had himself fired the property. This is 
the second contribution of that kind that this company is said to have 
had. 

—Says The Cincinnati Price Current: ‘‘It is well to remind those 
people who are continually decrying insurance companies that the 
amount paid out in 1887 by the companies reporting to the New York 
State Department amounted, in round figures, to nearly $41,000,000, 
Without this protection thousands would have lost the savings of a life- 
time.” 

—The education of local authorities is proceeding very slowly, with 
regard to the desirability of providing efficient fire brigades for the pro- 
tection of the ratepayers. In course of time, when rates of premium go 
up in a town, and when possibly property may become uninsurable, the 
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citizens will begin to find out that it is greater economy to provide a fire 
brigade than to pay enhanced rates of premium. The recent fire in 
Coventry is one proof of this, while as for Oldbury it is almost time that 
a black mark was placed against the district.—Zhe Review, London, 
Eng. 

—One Livengood, a merchant of Lanark, IIl., held a policy in one 
company which expired at noon of January 29. Going to the agent of 
another company, he took out a policy which was to take effect at noon 
January 29, on which day, fifteen minutes before noon, a fire broke out 
on his premises. Mr. Livengood is undecided which company to look to 
for the insurance. 

—lIn the last issue of The Record a table of business transacted in 
Georgia was reprinted from THE SpEcTATOR for March 8, page 126. We 
find, upon examination, that the heading to this table, as published in 
THE SPECTATOR, is erroneous. The amounts are given as mew business, 
whereas they should have been stated as outstanding assurance April 40, 
1888, The error made by THE SPECTATOR was a pardonable one, as the 
figures are from the official report, which bears the following heading: 
‘* Business done by assurance companies in Georgia from April 30, 1886, 
to April 30, 1887."—LZguitable Record. 


—The editor of The Investigator has got on his paint and is calling to 
THE SPECTATOR for an unqualified retraction of what he terms a false and 
malicious article published in the last named journal, and he works up 
his demand in a very angry and belligerent tone. When a man loses his 
temper he is almost certain to make himself ridiculous, and the bellicose 
doctor has put himself where, unless he goes forward he will be laughed 
at, and if he does go forward he will certainly be laughed at. It would 
have been money in his pocket, metaphorically speaking, if he had had 
the good sense to hold his horses and not give way to an irritation with 
which few will sympathize, but at which many will smile.— 7he A/onitor, 

—The Central Vermo:t Railroad has been recently experimenting with 
a device for extinguishing the fire in a Baker heater in case of accident, 
and also a contrivance for blowing out the lights. It is said to have 
proved very effective so far as tried. It depends for its operation on the 
auxiliary air chamber under the car. As soon as the car begins to tip, 
valves in the air chamber are opened automatically, and the air is com- 
municated instantly, in the one case to a machine which forces a chemical 
composition into the fire, and, in the other, to the lights, extinguishing 
them. The railroad company proposes putting the device into practical 
use. 

—Some of the home insurance companies in Dakota are disappearing, 
One of the first, founded by General Pease of Watertown, formerly 
United States Senator from Mississippi, ex-receiver of the United States 
land office at Watertown, and a relative of Hon. H. B. Strait, and officered 
by him as president and Editor Davis of Huron as secretary, has turned 
over its business to the Fidelity Insurance Company of Huron, It did 
well, but the future looked a little ‘‘rocky.” The General Safety Insur- 
ance Company of Aberdeen, headed by Capt. S. H. Jumper, formerly of 
the Nicollet, Minneapolis, succumbed almost at a wink from Auditor 
Ward. This company insured the contributor against everything. Against 
barbers, cellar stairs, sidewalks, runaways, church fairs, book agents, 
strikes, blizzards, hot winds, panics, peddlers, stray cattle, barb wire 
fences, office seekers, reporters, taxes, mortgages, debts, and ‘‘ the hole 
in the bottom of the sea.” —S¢, Paul Pioneer Press. 


AGENCY APPOINTMENTS. 

—A. McGregor, agent for the Mutual Life, at Boston. 

—F. W. Groby, agent for the New York Life, at Boston. 

—J. J. E. Rothery, agent for the New York Bowery, at Boston. 

—G. H. Pendergast & Co., agents for the Liberty, at Charlestown, Mass. 

—G. H. Koch & Co., agents for the Burlington (Ia.) Insurance Company, 
Chicago. , 

—Charles Van Voorhis, general agent for the Western department of the Liberty, 
with headquarters at Chicago. 

—Geo. W. Montgomery & Co. of Chicago, Western managers of the steal 
boiler department of the Fidelity and Casualty Company. 

—D. W. Redfield of Chicago, special agent of the London Assurance Corpora 
tion, has resigned, to join the Western department of the Boylston of Boston. 

—The agency firm of De Saussure & Robertson of Charleston has been suc 
ceeded by James Robertson, who has bought out Mr. De Saussure’s interest in the 
business. 
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